       Booking Leads

       “Look at a day when you are supremely satisfied at the end. It’s not a day when you lounge    

       around doing nothing; it’s when you’ve everything to do, and you’ve done it.”   

           -- Margaret Thatcher

	Name
	Address
	Phone
	Wants to book in…
	Contact Date
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Booking Tips

Having all booking prospects address’s handy is helpful in case you want to send a postcard telling them you are looking forward to setting a date with them in…

Remember that if a person wants to book in October, start calling them 2 weeks before the end of September so you can book them in early October before that month gets too busy for them also.

Always sound busy and booked. Be the hairdresser that everyone wants to get into but has to wait months to actually see for a hair cut. Use words such as “I’m starting to fill up but I have a couple days available that I would like to offer you. How would the 4th or 7th work for you?”

