How I got a full calendar in May
Happy Cinco de Mayo
My passion in life is travel so Incentive trips are a big deal to me, plus I’m uber competitive so knowing that I was going to be gone for 2 weeks in June and 3 weeks in July in the upcoming trip earning months, made me really fine tune my schedule and figure out where I could squeeze in a party. I go through my calendar and I put a cute sticker on every day I have available for parties, on Saturdays and Sundays I do 2 parties if possible.
After 7 years of using the pick a date pick a prize calendar, Dolores showed me that an old dog can learn new tricks and I switched to a Weekly At Glance calendar, make sure it’s a Weekly one, that you can get at any office supply store and I tell you it has changed my whole booking mentality, my customers no longer pick the last day of the month on my calendar. So I start with today’s date slowly flip a page and ask them whether they prefer a weeknight or weekend, flip another page if I need to, and  time seems to pass at a different rate on those pages to your customer and they book within 1-2 weeks of today’s date. 
The other thing I have brought out to great success is my Party in A Bag. I sent Dolores a scan of it. This is what I say “I have one special date in my calendar that is my bonus date, if you pick that day you get my Super Host Party in a Bag, everything you need for your party is in there, a bottle of wine and chocolate brownies.” Do iced tea if you don’t want to do wine. I bought a case of wine at Costco for $27 yesterday, that’s $3 a bottle and brownie mix is a buck. So that’s $4 for somebody to book a party next week, when I need it filled.
In April, I had a booth at a Home and Garden Fair and a Heath and Wellness event.  I know in big cities these can be expensive, if you can head out of town it might be less expensive or split the time and cost with other consultants. It was only $55 for a table here so it was worth it to me. But if you pay $300 for a table that means you need to book 3 or 4 parties to cover it. Make that your goal, get out and talk to everybody.  I booked 7 parties at these 2 events.

The other thing I have done is to make my own parties. This Saturday is the Hockey Moms Pampering Party, I got one of the other mom’s to be the hostess. Next Monday is my Bellydancing Wrap up party, we are going to soak our feet. In a week is my Mothers of Preschoolers Foot soaking Fellowship nite. In June, I’m doing a fundraising Spa crawl to 3 spa stops around town for our local women’s shelter. With food, wine and pampering who’s not going to come! Its Hockey playoffs now, how about a Hockey Widows Pampering nite – the men can go to the Man Cave and watch the game, the kids to the playroom and the moms upstairs to Spa.
Last but not least I play the Deal or no deal envelope game at my parties. They pick an envelope at the beginning of the party, Say “Each envelope has a slip of paper inside with a prize written on it, but no peeking now, just put it away for later.” You have just peaked their interest. At the end of the night you say “ You can pull out your prize envelopes, still no peeking yet. “Now, in each envelope there is a special gift.  Your 

note might say that you win a free gift. Period.  Yeah your done, good for you!!! Or your note might say you win a free gift, your choice of a free hostess gift and a free party. Yeah for you too! It’s a 50/50 chance. And remember booking a party helps me earn my trip to Boston and helps sally our hostess get more free stuff.

So you have two options:

1. You can open your envelope and get what is inside. OR
2. You can pass the envelope back to me without looking inside.

Remember, if you decide to open the envelope you are agreeing to what inside.”
Go around and ask each person. “Would you like to look inside or hand it back.”  This game always works. People are curious. 
That’s how my May has 13 parties in it.
