Scheduling at the PARTY 
• 

If you are not scheduling you are not selling 

• 

Deal or No Deal Game– just started doing this since conference and my bookings have doubled. I had several PARTYs in November where I booked

4 or 5 parties from that PARTY. The only thing I add to this is that to get the free shipping or $6 off based on a $60+ product order 

• 

Bonus Dates/Bags – offer 3 or 4 dates within next 3-4 weeks (a cute cellophane bag filled with 2-3 pods or a sachet and 1 pod). Sticky note with date available 

• 

If you work on Saturday, maximize your time – do 2-3 shows in one day. I do 11am, 3pm and 7pm times. Way to work smarter, not harder. And that way I am not working every weekend, remember, you control your schedule not your Hosts. I am not available 24/7. I also only work 1 Sunday a month and that is only reserved for my best Hosts. 

• 

Full Service Check out 
• 

Ask everyone if they had fun? Did you get everything you wanted tonight? Do any of their friends need to take a break and be pampered? Let’s set a date! 

• 

I also offer work parties, express parties show 5 products, shop for 45min – done in 1 hr, sampler 1/1 parties – we meet for coffee and I show a few items and in 15-20 min I usually have $100+ order (great way to fill holes in your schedule – I never meet them at their house or my house – too many distractions and it takes too long. I also offer catalog shows – give people options! 

• 

I leave with a date booked, if they say call me later – it will never happen. You need to get that date while the excitement is high. I tell them lets choose a date so I can count it for the Host today and I will call you tomorrow to confirm it or choose a new date – what time can I reach you tomorrow? Does a weeknight or weekend work best for you? Let’s get it penciled in for you and your friends. 
