Kick Start Your Business
Why would you need to? 
· you’ve moved

· you’ve been out of it for a while 

· had a baby 

· injury whatever, 
· deactivated
Main goal - Keep your business afloat, Your personal business is # 1. 
Rely on the past

· Set up some of your best customers and family, friends with catalog parties – great to do before your life changing event – will keep you afloat as it may take a month or more to get settled, healthy

· If your not doing reorder calls, now is the time to touch base with past hostesses, customers.
Prospecting

Get involved in your community, go to events, join groups, network,

· Meet your neighbors around your house don’t forget businesses nearby
· Bank – when you set up a new account

· Hairdresser

· Rec center

· Church

· Job
· Main street 
· Chamber of Commerce – local events, shows, fairs
· Pamper the Camper
Advertising

You need to advertise and expose your business to as many people as possible! Here are some QUICK suggestions & things you can do to advertise your business! Alot of them are FREE or very low cost! 

· Go to your local newspaper and get to know them personally, they may have a new business in town section

· Go to the radio station, chat them up, they also know upcoming events

· Use FREE email Signature Tags and attach them to every email you send!

· Scout out your local newspaper for the bridal announcements! You can send a catalog, business card and include a flyer for the new bride announcing your bridal registry! 

· Scout out your local newspaper for classified ads for Home Based Day Care Centers! Send catalogs, flyers and biz cards to the home daycare owners! Point out how they can have a party and earn FREE items for their home based daycare or a fundraiser.

· Scout out your local newspaper for baby announcements. If your company offers products geared to children or new moms you can try to match up their postal address with their name in the phone book. Drop into the mail a contact ME sheet, brochure or catalog, business card and any discount coupons. 

· Do a Online Bi-monthly or monthly Email Newsletter! After you get your local customer base built up you can consider doing a print version for those with NON-Computer Access! This will keep customers informed of NEW Product Introductions, Sales & Promotions, Hostess Specials Etc. This will entice customers to purchase & hold parties more frequently! 

· Exchange business cards or flyers with other work at home business owners! Use these as "bag fillers" and as you pack up NYR orders throw in one of their cards and have the other business person do the same! You both get FREE advertising! (don't do this with others who sell similar products as you) 

· Network with other Home Business Owners! Schedule a Home Business EXPO locally in your area! Several of you can get together and come up with ideas on where to hold one! 

· Entice First Time Customers to purchase from you! Offer them an incentive like a personal discount or a special FREEBIE for them making their first purchase with you! Once you rope them in, give them the BEST customer service so that they will come back for more and refer you to others that they know! Word of mouth is sometimes the BEST FREE advertising! 

· Hold a Mystery Hostess Open House party! Do this 2-3 times per year! Send out invites to everyone and post flyers every where! Offer door prizes, refreshments, demo's etc! Tell everyone who comes and orders they get one entry, if they bring a friend they earn a bonus entry! If they book a party at your party they get 3 more entries and so forth! At the end of the party, draw a name and the winner becomes the hostess and earns all the FREE stuff for that party! 

· Recruit Helper Friends! Have your friends help you spread the word! Give them catalogs, flyers & business cards! Tell them to pass them out, get you orders etc. Offer the "helpers" free items or personal discounts! A lot of times these helpers will end up being full recruits after they see how profitable & easy Your Home Business can be! 

· Sponsor Local Contests and fundraisers! Donate a Prize or Gift Certificate! This will help get your a lot of Business Exposure! Contact Local Business owners (usually smaller businesses work best). See if you can hang a flyer in their store window or set up a small table display. Offer them a personal discount or a freebie for allowing you this business exposure or swap "bag filler" business cards with them! 

· Contact local Bingo Halls! Offer to donate a Prize for their Bingo games! Make sure you include a business flyer, catalog, business card etc with the prize you are donating! 

· Network with other Consultants and find out what works for them and share your ideas with them too! 

· Print out your own business cards or buy low-cost ones and pass them out every where! (I personally get all of mine from vistaprint.com) 

· Distribute Flyers & Business Cards to: Apartment Complex Rental offices! Please display them in something attractive like a little Tupperware modular mate! New move-in tenants are always out shopping & buying "new" things for their new apartment or home! You could also do this with real estate agents etc! 

· Get permission to hang up flyers at grocery store memo boards, school teacher lounges, public Laundromats, church directory memo boards,  senior centers, nurses & doctor lounges etc! 

· Contact your local hospital and ask them if they give out the FREE new baby bags filled with gifts etc to the new moms in their hospital? If so, ask if you can add a flyer, business card, coupon or catalog to the mix! 

· Contact Local Fire companies/fire houses in your area! See if they would be interested in holding a Fundraiser or Party to earn FREE Items for their Summer Barbeques etc that they always have to raise money! 

· Do you have local Job Fairs? If so, contact them about you setting up a table with Recruiting Info at your Local Job Fair! You can also contact local temp. agencies and see about you leaving info with them about the Your Business Opportunity! 

· If you are into recruiting, place online classified ads every where! You can also place ads online at your local newspaper, tv stations and radio stations websites! Don't forget to also place a classified ad in your local print version newspapers too! 

· Contact local TV stations & radio stations and offer to donate a Prize Package or Gift Certificate for one of their numerous contests that they are always holding! 

· Offer to hold parties for friends, co-works & family members! You can get FREE advertising by having normal bridal shower, baby shower, anniversary parties etc!  Try to tie them into your Business!

· Pull out your lotion and lotion up anytime you are sitting and waiting or standing in line.

· Make sure you leave info about Your Business on your answering machine or voice mail message! Not everyone who phones you knows that you sell or represent a particular company! (especially those pesky bill collectors & telemarketers)! 

· Write your Website URL & email address on every piece of mail leaving your home, including the bills! Either get return address labels with it printed on or handwrite it! Do you know how many hands touch once piece of mail? GREAT FREE advertising for you! 

· Give a product from your company as a gift as much as possible! Not only does someone really appreciate the gift but its FREE advertising & you are helping your own sales! Why buy something elsewhere and get NO sales credit for it or any free advertising! Works GREAT for all Holiday Gifts plus birthdays, anniversaries, wedding and so forth. 

· Make up a colorful flyer and hang it in your car window! Passer-bys can see your flyer at a parking lot, red-light etc! 

· I leave my business card behind every where I go! I even include one in the Hotel MAID's Tip envelope that I leave behind with my tip in it! You can also do this at restaurants, bars, clubs etc! Anywhere you might leave a tip behind! 

· Contact your local Welcome Wagon Group! Network with them! See if you can add your business card, flyer, catalog to the Welcome Wagon Package in your area! If you have samples then donate one to their package! 

· Take your outdated catalogs and randomly mail or distribute them thru-out your neighborhood! Make sure you stamp it OUTDATED and provide contact info for yourself so they can contact you if interested to get a current catalog! 

· Talk about your business Everywhere you go! 

· Don't be afraid to ask others to book a party from you or to check out your website etc! The worse thing that could happen is the word "NO" but in the future if they need service from you they will remember that conversation with you! 

· Contact Local Sorority Houses! College Girls love to shop & spend money! They also love to have home parties, great way for them to earn FREE items for the Sorority House and great business tool for you! If you offer fundraisers, offer one to them too! 

· Contact College Campuses & Private Schools and see if you can set up a Table Display during their open house days! 

· When out and about....make sure you use NYR LOGO sports bottle, bag, button, tshirt outside flag, car, license plate,! You want to expose your business to others as much as possible! (this works for ANY company! If your company doesn't have a logo sports bottle or commuter cup, have one made for yourself!) 
· Update your personal Business Website as much as possible! People who regularly visit our website don't want to see the same thing over & over! Make sure you include detailed ordering & payment information along with contact information on your WELCOME or MAIN page! People don't want to guess at these things! 
· Does your church hold spring & holiday bazaars? Don't forget to set up a table display with your business info!  Volunteer your time for Church Bake Sales, Holiday Bazaars etc. In exchange, set up a table or booth with your info. 

· Fundraising! A lot of opportunities here for you to expand and grow your business! Make a list of all the LOCAL groups in your area! Print out flyers about Your Fundraising Opportunity and include contact & business info about yourself! Every month commit yourself to mail out or to contact at least 5-10 of those group contacts per month! 

· Invest in BLANK postcards or invest in Business Themed Postcards! These are cheaper to mail out than using catalogs! Include your business & Contact info on them and mail them out to everyone advertising your business! This works well with random mailings from phone books as they are much more inexpensive to do and recipients usually tack them to the front of their refrigerator until they need to contact you! 
· Business SALE aids and Advertising! If you can afford invest in getting some printed refrigerator magnets, snack bag chip clips, post-it note memo pads, pens, pencils etc....get these printed up with your Business Info on them! Pass them out to everyone! Everyone loves something for free.

· Encourage your party hostesses to strive for more! Offer Additional Incentives to them! Run a MONTHLY or Quarterly Contest for your Party Hostesses ONLY! Tell them that the Hostess who has the highest Party Sales will win an additional prize or Gift Certificate Etc. 

· Make up inexpensive Gift Baskets! Fill the basket with all kinds of goodies! You can sell these or use them as door prize gifts! Include your business card with each one! Some customers who are looking for gifts will BUY quicker if their gift is already to give to their recipient!  If you don't want to do that....offer gift wrapping service to your customers for an additional fee to cover your wrapping & bow expenses! These days busy people want things in a hurry and already completed! 

· If you really want to go out on a limb for your Customers who live locally to you that you are offering gift wrapping services too, you could also add in local delivery for a fee or if they are out of the area, you could offer to package & ship the gift wrapped package for them....again for a fee! 

· Business Gift Giving Program: Contact all the businesses in your area and provide them with printed info about the Business Gift Giving Program along with your contact info! I suggest you make a list of contacts and commit yourself to 5-10 a month that way you will not get over-burdened with time & money expenses if you make a reasonable goal for yourself to keep! A lot of Businesses look for unique affordable gifts they can give to their employees especially around the holidays.

· If time is a problem for you, get yourself organized! When watching TV or a movie, stamp the backs of your catalogs, make up your hostess party info packages, stuff your envelopes for Fundraising and Business Gift Contacts etc! You can do this during the commercials instead of just sitting there & biting your nails LOL Enlist the help of your kids! Children love to feel that they have a "job" and offering them a few bucks or another incentive for helping you with your business! 

· Contact NEW Graduates from High School or College in your area or hold an open house party just for them! A lot of graduates are moving into their own first apartment/home or going away for college! They younger they are when they start buying your products....the better! They could end of being a collector or a long term lifelong customer & faithful user of your particular brand! 

· Get Business Themed Banking Checks! Your bank checks pass thru tons of hands that could become potential customers or party hosts! If possible get your email address or website URL preprinted onto them! I also suggest using preprinted postal address labels too! (try to get checks that have pictures of some of the products you sell on them or at the very least make sure some where on the check it says: The Body Shop At Home Consultant 

· Get yourself a self inking or rubber stamp made up with your Website URL and contact info on it! Stamp everything with it! Not only does this save you time but you will be more "apt" to stamp up everything and anything if it ONLY takes a second to do it!!! 
· Open House at a neutral place everyone knows – Business Launch
· Curves, MOPs
· Make an info bag- Drop catalogs everywhere, flyers, business cards, tape, tacks
· Walk up and down mainstreet hand out catalogs and samples
· Pick a date and pick a prize incentives upped
· Contact your Local Temp Agencies and send them a big packet of info about the Business Oppty that you offer! A lot of Temp Workers are also looking for home businesses to get into
· Hang a flyer inside a bathroom stall door. Captive audience.
· Use your card as a bookmark in the library books. Leave them in the books when you return your them.



Most importantly is to be patient! If you work hard in promoting your business your Business will Flourish! 

65 Places To Leave Your Catalogs

 

Doctor's Office

Dental Office

Mechanics Waiting Room

Laundry Mats

College Campuses

Back of Bathroom Stall Doors

Library

Hair Salons

Tax Preparation Offices

Orthodontist Offices

Insurance Office

Dry Cleaners

Dairy Queen / Baskin Robbins

Bagel Shops

Donut Shops

Deli's

ATM's

Veterinarians

Nail Salons

Day Care Centers

Retirement Homes

Model New Home Centers

Real Estate Agent Offices

Corner Stores

In Front of Magazines at Check Out Lines

With Your Tip at Restaurants

With Toll Booth Collectors

Grocery Store Clerks

Video Stores

Dressing Rooms

Bank Tellers

Shoe Stores

Kids Resale Shops

Gymboree Centers

Temporary Staff Offices

Flower Shops

Restaurants

Pet Stores

Dance Studios

Grocery Stores Where You Leave Your Ads

Mortgage Offices

Computer Stores

School Administration Offices

Fabric Stores

The Bakery

Print Shops

Cashiers at Dealerships

Tanning Salons

Vitamin Stores

Sales People At Any Store

Senior Activity Centers

Walk In Medical Clinic Waiting Rooms

Credit Unions

Supply Stores

Park Benches

Bus Stops

Pharmacies

Bowling Alleys

Clerks At The Post Office

Gas Station Attendants

Movie Theater Lobbies

Print Shops

Furniture Stores

Place Where You Pay Your Bills

Cable Offices

Water and Gas Utilities

Any Place Where There Is A Woman Receptionist Or Secretaries

Telephone Answering Service

Apartment Leasing Offices

 What to expect list
 

- You need to take calculated risks. Entrepreneurs thrive on this. 

- You need to be humble and ask questions so that you may learn. 

- You need to have clear written goals. 

- You need a plan of action. 

- You need to take action - Dreaming is fine. It may be the best place to start in fact. 

- You’ve got to stop dreaming and swing into action. 

- You generally need to act now. Not later. 

- You may have to be patient. Really patient, and keep on acting. 

- You need to expect challenges (problems). This is mostly what you do as a leader. 

- You solve problems.

 

...but maintain excitement and enthusiasm. Excitement and enthusiasm will help a great deal with perseverance, lack of which is a great killer of most business start-ups.

 

A daily to-do list is a great way of both simplifying things and creating good business building habits. Ideally, It will consist of things that are easy to apply regularly. Here’s an example:

 

1. Wake up 

2. Check e-mail 

3. Reply promptly and in detail 

4. Advertise your business 

5. Any bookkeeping or other administration tasks 

 

Ask for Referrals! 
Asking for referrals is an incredibly easy way to enhance your business sales, but far too many businesses fail to utilize this technique.

How can you take advantage of this? If you provide a service, offer a discount if they bring or recommend a friend. Or you can give a flyer and state if they pass it to a friend who orders, they will get a free product or a discount. And the power of discounts and freebies can be quite an incentive to many people.

Are you too shy to ask for referrals? You can easily do the above referral request techniques through the mail as well. And if you hate when people say no, this will help keep you from the direct rejection as well.

Asking for referrals is a powerful tool for new business, because it is your current customers who are making the decision on who else they think would utilize your business. These kinds of referrals can quite easily turn into new customers.

Using Car Decals for Advertising Your Business
Advertising with your vehicle is something that has become more and more popular in recent years. And those who use them say they certainly produce many qualified leads as well as orders.

There are two types of car decals - the ones that "cling" to your vehicle that need to be removed with a heat gun, and magnetic signs which can be removed at any time, and even shared among multiple vehicles in the family. 

The most important thing about your decals or signs - regardless of what type you chose - is that you need to have the right information on it.

First, your website address is the most important thing. But if you have a consultant or affiliate style URL (ie.www.companyname.com/yournameorID/) chances are good that people will only go to companyname.com and not bother to type in your name. If this applies to you, register your own domain name (ie. www.myskincarebiz.com) and forward it to your consultant site.

Next, have a catchy slogan that sums up your business, whether it is "I get paid to party" or "I cook, I clean, I leave your FREE kitchen tools!" 

Some will put their business name, while others do not... it is a personal preference. If it is a regular business, definitely put your name. But some consultants have mixed feelings over using their company name on their vehicle for advertising, especially if it is a well known one such as Avon. If you are advertising as a consultant, be sure to check for any vehicle advertising guidelines and be sure that what you would like to do is in compliance. You don't want to spend the money and then find out you were not permitted to use the company name.

It is up to you whether you want to put personal details, such as your home phone number or name. Some will use a toll free number, while others will use a cell phone number.

