 NYR Organic Trade shows and Bazaars

Goals

Why do we do tradeshows? To get bookings and recruit interviews!

Biggest thing to know is that it is SO much better to book and set up interviews AT the show! You should not count on getting many bookings from your lead sheets-think of the bookings you get at the show as your pay check and bookings you get from lead sheets as bonuses.

My goal is 4 Parties per consultant and 2 recruit interviews per consultant! 

How are we going to get there?

Be ASSERTIVE!

Don’t expect people to come to you-you go to them

Never sit, always be in front of the booth pulling people towards you

Have a 10 second commercial

Would you like to try our Frankincense body lotion? Have you heard of NYR Organic before?

YES- Did you know that we do Facial Spa Parties that bring great Organic skincare to your door?  We’ve been famous in the UK since 1981, but we are new to Montana and are looking to get the word out in this area. I would like to invite you to learn more about hosting a party where you can earn free product or invite you to learn how you can get a discount on all products and earn $500-$800 a month. Which of those sounds best to you?

NO- We are a certified Organic Skincare company that began in London in 1981. We just launched in the US this month! We are looking to get the word out in this area.  I would like to invite you to learn more about hosting a Facial Spa Party where you can earn lots of free product or invite you to learn how you can get a discount on all products and earn $500-$800 a month. Which of those sounds best to you?

Create excitement and ask everyone to host or to set up and interview

I have 4 more spots left on my team this month and I think you would be a great Consultant! Would you be willing to meet with me and discuss the possibility? We could meet and exchange information- there is no commitment and if you’d like, I can give you some information to review at home.

2 Drawings-these REALLY help draw people to you and help schedule parties! –Your donated product goes into these.

Drawing 1- for everybody who stops by 
Drawing 2- for hostesses only 
"If you book a Facial Spa with me today, you can enter the drawing for this. Only “X” of people are in the drawing so far so your odds are really, really good!"

Have them pencil in a date if they can’t set one so they can be entered in the drawing- you will call them on Monday to make sure it works!

Pulling people to your booth
Use your 10 second Commercial

Offer Drawings- Here’s the phrase I use that has worked for me at all of my trade shows and craft fairs 

“Have you had a chance to enter my FREE drawing today?  We are holding 2 drawings- this one for everybody and this special drawing is for people who book a Party with me today which is where you invite some friends over and I do all the work to treat you to a pampering experience and you reap the hostess benefits! My average hostess receives $100 to $200 in FREE and discounted NYR Organic product!” Judge reaction.


“Would you like to take a look at the dates I have available?”

The people who don’t sign up for a Party, but fill out the drawing form become your “leads”

REMEMBER WE CAN TAKE ORDERS THEN AND THERE! So be ready to take them!

I will have MY personal kit set up for Display as well as products to sample with Tester on them. Please don’t open any of the products that are in the kit display as they are duplicates and I would like to potentially sell them! Obviously if a customer opens it by mistake that can’t be helped!

DRAWINGS: 3 Full size products  and 2 spa to go sets for HOSTESSES. For Everyone 1 full size product and 7 sample pods.

Place slips in Hostess drawing will be in the Small NYR gift bag ONLY if they sign up for a date right then and there. Everyone drawing will be in the LARGE NYR gift  bag. At the end of your shift separate your slips, draw one of them for each drawing and copy down name of “Your” winning tickets and leave for the final drawing on Sunday. This way you won’t have to worry about getting customer info from the closing leader. 

WHAT TO WEAR:
Khaki, black or navy pants/skirt or crop pants. Please no jeans or shorts. NYR t-shirt or a nice blue, white t-shirt or blouse. 

What to Bring:
Pick a Day-Pick a Prize Calendar & Day Planner
Business cards
Catalogs (only for those who ASK, or you can bring old catalogs to hand out.)

FREE DRAWING sheets- I’d make about 50 copies so you have 200 sheets 

Name Tag-if you have one

ORDER FORMS 20+ I have one that I made 

PRICE LIST- 10+ especially since we don’t have many catalogs!

Host packets-10+ with current host flyer and host planners from your kit.
 Recruit packets/flyers 10 -can be just Join NYR Organic flyers or whatever you'd like

Consultant applications: 5

Party Samples: Have some pod samples ready so if they schedule a party, you can give them the samples right there and go over the host packet with them (this will save you time & helps hold them doing the party since you have given them something)
2 of your favorite products to sample!
PENS!

Misc.

Lead Follow-Up

NEED to follow-up within 48 hours
Plan on spending Sunday doing this (here are examples of what to say when you call):

“Hi, this is _______ with NYR Organic. You stopped by my booth yesterday at the ________ and I just wanted to follow up with you because you indicated that you are interested in hosting a Party. I am doing a drawing for $20 in free product for everyone who books a Facial Spa with me to be held by October 15th.  I still have the 8th and the 12th available, which of those days works best for you?”

“Hi, this is __________ with NYR Organic. You stopped by my booth yesterday at the __________and I just wanted to follow up with you because you indicated that you are interested in the business opportunity.  I can’t remember if we talked or not but I am offering a drawing for $10 in free product for everyone who schedules an interview with me this week-there is no commitment, just come and learn about the business.  How does Tuesday look for you?”

You MUST follow up with leads in 48 hours or they will go “cold”

Plan on spending Sunday and Monday making calls

Optional word choice for talking to customers: “We still have a minimum number of Consultants on our team in this area! There are plenty of customers out there who don’t know about NYR Organic or don’t have a consultant- we have been asked by the Corporate office to grow this area, would you be interested in helping?”

Host a Party

Interview-join my team!

referral

