Booking Games
Dice Booking Game
 

Supplies needed:
1. One pair of dice 
2. 11 cards with envelopes numbered 2-12 
· 2- GRAND PRIZE 
· 3,4,5,12- WIN A PRIZE 
· 6,7,8,9,10,11- BOOK A SHOW 
3. Several goodie bags (I put a votive and/or a tealight) 
 

 Here's how to play:
 

          Ask, "Who here likes to gamble?   Great because I've got a gambling game for you!  The game is optional to play, but you will win something for playing every time.  The way the game works is you roll the dice and you get the coordinating envelope for the number you roll."   (For example, if they roll a 3 and a 2 they get envelope #5.)  "Inside each envelope is a prize.  In one envelope it says GRAND PRIZE which is ________ (hold it up for them to see…if you don't have the item, show them a picture of it in the catalog.)   Some of the envelopes say WIN A PRIZE.  If you get this envelope, you will get a goodie bag to take home tonight.   The rest of the envelopes have the best prize it them…they say BOOK A SHOW!  Now, the catch is whatever envelope you get, you have to follow through.  So, if you get grand prize, you have to take home the grand prize.  If you get Book a show, you have to book a show.  And just so you know, having a candle party is so easy.   All you do is give me a guest list and I send out the invitations for you.  Also, if you provide phone numbers, I will even give your friends a reminder call for you!   And then you reap all the rewards by getting loads of FREE products!  So, do I have any takers?"
 

Let them roll the dice and take their envelopes, but tell them not to open the envelopes yet.   After everyone that wants to has rolled, tell them, "Okay, I have a deal to make with you.  (Hold up trumpet jar) You can, regardless of what your envelope says, without even looking, go ahead and book a show.   If you do so, you will get a free jar candle like this one at your show AND you will still get the prize that is in your envelope.  Again, you will be helping _____ out, and earning lots of free stuff for yourself."   Let them decide what to do.  Coax them along by reminding them they have a chance of getting book a show in their envelope and this way they get the jar for booking.   After everyone has decided whether or not to make the deal for the jar, let them open their envelopes.  Give prizes to those that earned them and book the shows of the people that made the deal or got it in their envelope.   Make sure you book the show THAT NIGHT EVEN IF IT IS TENTATIVE!!!!!!!!!!!!!!!!  GOOD LUCK!!!!!!!
"Lucky Lady" Game
 

Have the consultant bring lots of business cards, one per guest at the party. On the back of one write "LL" for lucky lady. Hand out a business card to every guest and tell them not to tell who has the LL on her card. Before just letting them go, tell them to put the cards in a safe place until the end preferably their wallets or purses so they won't lose it or throw it away. At the end have the girl with the LL on her card receive a gift, and by now all the other guests have forgotten about their business cards in their purses or wallets so they won't take them out or throw them away. Now when they think of your party plan company, they will remember your card in their wallet. It's great for getting your name out there and for booking future parties for the ladies who didn't want to that night!! 
The Penny Game
 

When each person arrives at the gathering give them a penny and tell them to hold on to it for a game later in the evening. When you're finished with the demo and everyone is about to order tell them about the penny. They have a few options. They can keep the penny as your gift to them. Or they can redeem their penny and save .01 on their order. Or they can give you the penny to "buy" a prize. Tell them ahead of time what the slips say so they can decide if they want to take a chance. If they decide to "buy" a prize, they must draw a slip from your mystery bag! Inside the bag have slips of paper with: 10% off your order, $2.00 off your order, free shipping, no tax, choose a gift.  They get to reach in the bag and draw a slip. If they are really lucky, they get to book a party ! They must choose a date that night so have your calendar handy. I've booked lots of demo's from this. Everyone likes to try their luck and it's a "pressure on them" way to get bookings!! Be sure to mark your slips as to not give away to many expensive items, shipping, etc.
Point Game
I wonder who came here from afar,
Give yourself 5 if you came by car.
Were you on time? Not one minute late?
Punctuality pays so give yourself 8.
A watch is 6 and each ring is 2, 10 more points if your eyes are not blue. 
Score yourself 5 if you show any pink, But take away 10 if you left dishes in the sink. 
Count all of your buttons... each gives you 1
Except if they are white and then you get none.
For each bow that you have add on 2
But safety pins are taboo,
So for each one you're wearing
you must subtract 2.
1 point for each year that you have been wed, 
But take away 5 if your purse is red.
Now sons are neat, on that we agree
So for each one you have you my now add 3.
But when adding up points, girls are worth more
So for each one that you have you may now add 4.
If you kissed your husband or boyfriend today, add 12
If you kissed them both you must subtract 20
Because you're in trouble and trouble a plenty!
Now, that's all there is so total your score
Except if you're a special friend, there IS one more.
It's 50 points bonus for VIP 
If you'll be a Party hostess for me!

Wishing Well Game
 

1.  Have each guest make out their wish list.  I use the Customer Care Cards from www.BusinessEnhancements.com  
 

2.  Then ask them to create a tally as follows:
· ADD 1 point for every item on your list 

· SUBTRACT 2 points if your list doesn’t include a SL subscription (or pick your favorite company product) 

· MULTIPLY your total by 2 if I brought 1 or more of your wish list items in my kit tonight 

· ADD 5 points if you put the (hostess’s favorite item) on your list (ask hostess prior to party) 

· ADD 5 points for the (product name)  because it is featured on the cover of our catalog 

· ADD 10 points for the (product name) because it is the most expensive item in the catalog 
· SUBTRACT 5 points if your list doesn’t include any of the (special collection name or product) 

· ADD 3 points for the (product name) because it is this month’s Hostess Special 

· ADD 2 points for the (product name) because it is this month’s Customer Special 

· ADD 5 points if your list includes a book or food item 

· ADD 5 points if your birthday is this month. 

3. Bonus 15 Points…if you book a party today!!! 
 

 My guests love filling out the wish list and then I have it for reference for their birthday, anniversaries and other holidays.  The husbands love the easy shopping and I get extra orders!!  The winner gets a prize of my choosing or sometimes, depending on the season or holiday, I’ll have a variety of prizes.  For example, I’ll have the winner choose from 4 Easter eggs.  Each egg has a prize in it on a piece of paper such as 10% off any item they purchase or a gift I’ve pre-purchased at the $ store.
Auction Game

This is something that I just started doing at my Gatherings and it’s going great! So

I really thought I’d share it with you all. (And for any of my team members reading

my post, I am going to be doing this at my next meeting August 31st)

On all the invitations I posted a sticker that says:

"We’re having an Auction at the Gathering!"

Get A Jump-Start By Earning Auction Dollars Before The Show! Here’s How...

*RSVP to your Hostess and earn $100 auction dollars

*Be on time for the gathering and earn $100 auction dollars

*Earn $100 auction dollars for each outside order you bring

*Earn $100 auction dollars for each friend you bring

*Book a show of your own and earn $500 auction dollars

*Bring your invitation, receive another $100 auction dollars

(You can earn lots more auction dollars during the Gathering!)

Make up $100 Auction dollars on your computer, photocopy them and have plenty to

go around so you can hand out.

During your gathering you will want to start handing out the auction dollars for

things that they do, such as anyone on time give them $100 auction dollars. (I have

a sheet as a guideline so I would know when to incorporate handing these out during

my gathering).

A great one is for anyone coming up to my studio to share a great grouping idea or

decorating idea you receive $100 for each idea or grouping you do. (You’ll find that

you will have 1 person who will want to do 2 and 3 groupings just to get more

auction dollars). I have found that just about everyone has something they want to

share.

I also will say if anyone is wearing a watch receives $100. And for any earring you

are wearing, regardless of where you are wearing it, you receive $100 for each

earring.

If you fill out your customer service card completely, you receive $100.

If you spend over $75 this evening, you receive $200 auction dollars.

If you book your own Gathering, you receive $500 auction dollars.

For each HomeWare you order you receive $100 for each item you order.

You get the idea....

Ok, now after you have finished the whole gathering and taken all orders, now you

can take out your auction items. I have 3 presents wrapped and start the bidding at

$500, the person with the highest bid wins that gift. (Don’t let them open the

presents until the prizes are all gone). You will find your guests get so excited, that

they wish you had more prizes to auction off.

If you play games at your Gathering, instead of giving out a prize, just give auction

dollars.

This is going very well and is lots of fun. Plus you get everyone involved with the

Gathering and get lots of great ideas.
HomeStyle Cash

Listen close - it will add up fast!

Give yourself money for things I name

Let.s see how much you win at this game!

10 cents for each ring on your fingers you wear

10 cents for earrings worn in a pair

If you have buttons, 10 cents for each one

Add on 5 more, if you.re chewing gum!

A kiss to your hubby or boyfriend today

Will earn you fifty cents, so I say.

But don.t be too hasty when adding it in

If you kissed both, subtract a dollar from your wins!

Last but not least, 25 cents for you

If you are wearing: red, white or blue!

Add up your money & total it out

The one with the most is the winner, no doubt!

But a winner you still are, if a gathering you.ll host

Subtract your total from your order and go home with the most
Nice to meet you, Too!

This is a great way for guests to get out of their .comfort zone. and get to know

each other. They.ll also be encouraging each other to host a HomeComing AND

asking you how they can become a HSS! I.ve put this game on a separate page so

you can make copies.

Everyone gets a copy, with instructions not to peek until you say .GO.. They need to

find a different guest to sign one line that applies to them. Depending on the size of

the crowd, you might allow them to sign two lines. Each person may sign his or her

own page ONCE. For example, if there.s pregnant guest, she would sign or initial line

#13 for everyone, etc. The person who completes their page first wins!

~ Nice to Meet You, Too! ~

· 1. I have a picture of my children with me

· 2. I kissed my husband this morning

· 3. I have taken a vacation in the last 3 months

· 4. There are dirty dishes in my sink at home

· 5. This is the first AtHome America HomeComing I.ve attended

· 6. I have two or more daughters

· 7. I went to a craft show last summer

· 8. I collect bears

· 9. I.m booking a HomeComing for myself so I can get FREE HomeWares, too!

· 10. I made chicken noodle soup for dinner last week

· 11. I traveled more than 10 minutes to attend this gathering

· 12. I have a son named after my husband

· 13. I.m pregnant!

· 14. I.m going to ask the HomeStyle Specialist how I can join AtHome America for

FREE!

· 15. I.m the hostess of this HomeComing! Thanks for coming!

Mystery Prize Balloon Game 

Before the party blow up balloons and place a folded up slip of paper inside with a discount or a free item....whatever you'd like as an incentive.
As guests arrive, give them a balloon. As you hand it to them, say, "This is yours for the evening, hang on to it and don't trade it away. You may be holding a special balloon." When you open the show, casually remind them to hang on to their balloons, you will get to them later on. You will see them shaking the balloon and see the curiosity in her eyes. Towards the end of the evening tell the guests that if they decide to book a show with you tonight they get to keep the incentive/gift inside, otherwise they must return the balloon to you. Let them know if 3 of them pop their balloon, then the hostess gets to pop hers as well.  Wording is key here. There is not a person in that room who is not dying to know what her prize is....  Your hostess will also want to pop hers to see what her mystery prize is, so she will work to get other to pop theirs. Have them bring their balloon to you with their order and pop the balloon with you. 
I like to put stickers on three catalogues at the party. They are mixed in when I pass them out at the party. At the end of the party I ask who has them and ask them to read aloud what they say. (they say things like 'super', 'fantastic', 'hooray for you') 
then I say it back to the women with the sticker - It's super, it's fantastic, hooray for you!!! You three ladies get to book the next parties! Because you have the sticker, you'll get an extra gift at your party. If you're not going to use your sticker, give it to someone who will so they can get the prize. And hey, you get to spend a few more hours with me!!
I printed out a color flier that had 25 red stars around its edge (like a border) and 3 gold stars in a box in the middle of the page. The flier read something like: 

Be My SuperStar Hostess! 

I challenge you to make your show the BEST it can be! By following these simple instructions, you'll be well on your way to being my SuperStar Hostess! 

1. Over invite your friends. Typically, only about 1/3 of the guests you invite will actually attend your party. By over inviting, you will not only help your party be more successful, but more fun! What if everyone comes, you ask? Then we'll have a Super Show! 

2. Personally invite each guest. I will send reminder cards, but I can't stress how important a personal invitation is! Whether it's by phone or in person, be sure to let everyone on your guest list know when you're having your show, and ask if you can count on them to be there. 

3. Gather outside orders with payment before the show. Show a catalog to everyone who is unable to attend your party, and let them know they can still place an order. Outside orders are a great way to increase the sales of your show, and they'll help you get more free product! 

4. Ask each invited guest if they would be interested in hosting a show of their own and receiving their favorite items for free! Extra bookings means extra product for you! 

Let's set a goal of 25 orders! Each time you get an order, fill in a red star with that person's name. Fill in all 25 stars and you'll earn (an extra half-price item, a BOGO, $25 in free product - whatever suits you and your business) (Cost on this incentive should be minimal for you)! 

Let's set another goal of 3 bookings! For each booking you get, fill in a gold star with that person's name! Once you've filled in all three stars you'll receive ($50 in free product, two items at half-price, whatever suits you and your business) (this prize is worth spending a little more on, as you'll be earning $ from 4 shows!)!
This game is totally adapable for any direct sales business... 

What you need: 
~20 brightly colored envelopes (coded) 
~LOTS of play money 
~20 slips of paper or post-it notes with various prizes on them - 10 "book a show," 1 or 2 with a "big prize" ($5 or more retail), 2 or 3 with $2 discount or free shipping (whichever is cheapest), then divide the rest between "$500 in extra auction $," "keep the cash," and "Pick a prize (this can be a sample)" 
~3 items to auction. I don't recommend spending more than $5-$7 on all three. 

What you do: 

Before the show - 
~Place various amounts of money inside each envelope (ranging from $200 - $500, depending on prizes). 
~Behind the first bill, place your prize slip. 
~Code each envelope with a sticker, a mark, something that will allow you to see what is in each envelope, but is not a huge "give-away" to the guests at the show. My codes are sitckers: butterflies and ladybugs are "book a show," stars are the big prize and discounts, and frogs and smilies make up the rest. 

At the show - 

Before the start of the show, count the number of guests, and pull out the appropriate number of envelopes (12 guests, 12 envelopes). *Important! The envelopes are coded because you will choose 1/2 of the "book a show" envelopes, at least one big prize, at least one discount, and then a mix of the remaining prizes. If there is an odd number of guests, add one additional envelope to your stack to make it truly 50/50. 

Start by passing out some of the play money at the beginning of the show. Give money away for everything from 1st time visitor to repeat guest, who came the farthest/least. 

During the demo, hand out $ for questions, answers to questions, volunteers, anything. The idea is to give it away. 
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After the demo, bring out the auction items and pass them around. Tell everyone that they'll have the opportunity to win one of these items to take home, but you're going to give them the chance to earn even more auction money. 

Bring out the envelopes and tell the guests that each envelope contains more $ for the auction. Then say, "If you would never ever in your life book a show, you'll want to pass on taking an envelope. Inside each envelope is additional auction money and a prize. You could win free items, a discount, or best of all the opportunity to host your own show and receive (mention your host program benefit here)!" 

Mention that the chance of winning is 50/50, and that you go by the honor system. "Just as I would honor your prize if you won a discount , I ask that you honor your book a show prize." Again, stress that there is no obligation to play, they may choose to pass with no hard feelings. 

Go around the room and ask each guest if they would like to choose and envelope. Ask them not to open their envelopes until all guests have chosen to pass or play. 

After everyone chooses their envelope (or not), ask each guest individually to open his or her envelope. If they do not get a "book a show" offer to double the amount of $ in their envelope if they'd like to book tonight. Then do the same with each player. 

If no one gets the big prize, go through the remaining envelopes in your hand and show the one that has the big prize in it. *Important! This builds trust with those who did pick an envelope. They won't feel "cheated", and they're more likely to honor their "book a show" because they see you were honest with them. 

On to the auction - Point out the auction items again, and tell them there are two rules. First, you may only win once. Second, no sharing money. Then start the bidding. I personally like to start with the most coveted auction item and work down from there.
Pass the Tool Game - This can easily be adapted to any product line! 

It's nothing fancy but the guests seem to like it, it lasts throughout the whole show, it makes the guests WANT to hear about hosting benefits, everyone gets involved, and if you ever have some "dead air" time where you need something to say and your brain has temporarily quit functioning - it gives you a quick joke. 

The Pass the ________ Game! Fill in the blank with whatever tool you want to give away. I always do something different in case you see the same people at shows a lot and make it something people would really want to win. I used a slice 'n serve last time - the pizza cutter is a good one and of course any scraper (the super swat is fun, too - an inexpensive!). The "magic word" is Host (or any word that has host in it like - hosting, 
hosted, hosts etc...) Every time I say it they pass the tool and whoever has it at the end wins. 

During my intro I tell them the magic word and say, "During the show I'm going to be sharing all of the benefits of hosting your own show. So by the end of my demo you'll all want to host your own show - but I BEG you please don't mob me in a panic... I have plenty of dates to go around!" They always laugh at that. 

I mention all the hosting features throughout the demo - and if I ever get stuck for something to say while spreading a filling or filling the EAD etc... -I throw in a "Host, host, host, host, host!" which makes them laugh as they try to figure out how many I said and who should be holding it. 

As I get ready to close I announce, "This is almost the end of the Pass the _______ Game so listen closely." I quickly go over the benefits - one more time. Point out that when they host their show they can choose from a 
number of different themes and recipes (and list the themes) so that no two shows are the same. If I'm offering anything in addition to the company I put it in here. Then I "unveil" the next month's Host bonus. Finally I 
announce the game is over who has the _________? "Congratulations! You are now the proud owner of your very own_________! I hope you'll both be very happy together." Hand her the use and care card and point out to everyone that everything comes with one
When you mail the hostess her packet, include 3 envelopes. Put on it: 

Do Not Open Until Your Party 

1.) 10 Adult Guests in Attendance 
2.) 5 Outside Orders when I get there 
3.) I party booked when I get there. 

Inside put little gifts, ex: 5% off, free shipping, free keychain, 10% a toy, extra ½ price, etc. 

Be sure to talk to her about these first! Let her know you will review the envelopes with her after her party, and any she qualifies to open, what’s inside is hers to keep. 

Be sure to seal these.
When each guest comes in, give them a “list”. Have them go through the list and check them off: (this is great for a non-demo party) 

1.) Put your name and address on your order form 
2.) Introduce yourself to the demonstrator 
3.) Pick a toy that would be perfect for your child and play with it 
4.) Write down 10 toys/items that you would love to have 
5.) Make a list of 10 people you think would love these products 
6.) Take an interactive toy and play it with another guest 
7.) Fill out the customer survey 
8.) Answer yes/no/maybe: I could use more money 
9.) Answer yes/no/maybe I love these products 
10.) Answer yes/no/maybe: I would love a free shopping spree 
11.) What is your favorite thing about these products 
12.) Place your order and come see me! 
13.) Go get a bite to eat! 
14.) Call me if you need anything! 

When they give you the list back, you have some things to talk with them about to help you book a party and ordering!
Present anyone who has already booked a party with a super nice party gift. Then play this game. Act as though you are thinking of a number to be the winner. Always pick 4 since this will always come out 4. Have them write the answers down as they go along. Think of a number between one and 10, double the number - add 8 to the answer - divide your number by 2 - subtract the number you started with. Everyone with number 4 wins! They all won and think it’s funny and are in a good mood. Then pass a basket around with small party prizes and plastic Easter eggs in it. Before hand, in each Easter egg you have put some candy and a note inside. Some say “Prize” and some say “Prize & Book Party” (make it half and half, or stack the odds - it’s up to you). Tell them if they pick an egg that they will definitely get one of the nicer prizes, and they also might get the opportunity to get free hostess gifts by booking a party, so that they know in advance. Then quickly, while they’re still chuckling and marveling over the “4" games, pass the basket. Don’t hand it to them, you hold it and present it to each guest. Some will pick eggs and some will just pick a small prize. Then set a date that night with the ones that get book party!
Many of our company hostess plans reward the hostess for two bookings--yet as consultants, we want more/need more than 2 bookings from a show. This is a way to get the hostess to help with getting a 3rd booking and getting all of those bookings to hold-- 

Have the hostess select an item from the catalog she wants. If it's small enough to put in a little box (and you have it in your display) put it in a box. If not, cut the picture of the item out of the catalog and put it in the box. Tie a ribbon around it with enough length on the ends that you can tie the box to her wrist or around her neck like a necklace. Do this before the guests arrive. 

Hopefully, the guests will notice the box and ask her about it [image: image2.png]




When asked about the box, the hostess shows the guests the item and tells them that she gets that item FREE when 3 people book a show and the third show has been held. 

So now, the Hostess has an investment in wanting you to book more than 2 shows and making sure the shows hold.
Ask the guests to flip through the catalog and select a piece they like priced between $50 and $100. Have them tell you when they've selected the piece so you can describe it to everyone. 

Once the majority of guests have selected their pieces, ask them "Now if I told you that you could purchase that piece for only $15, would you buy it?" Be sure to NOD YOUR HEAD UP AND DOWN WHILE YOU ASK THIS QUESTION. 

Then explain that lia sophia hostesses get to do just that -- four times!! And if they schedule a show with you they can purchase the piece they chose and you'll present it to them at their show--making it five pieces instead of 4!
At the end of your party, show a plate of chocolates! On the bottom of each piece, put either: 

Let's Party 
5% off 
$1 off 
Free shipping 
Keychain 
or any other discount/free gift you are willing to give 

Let the guests know that half of them say "Let's Party!" If they chose that one, they must book a party. Otherwise, they get whatever is on the bottom of the chocolate. They can play as much as they want, but must book tonight if they hit "Let's Party!" 

Anyone who plays is most likely willing to book, and chocolate is always a good incentive!
A Booking Game: 

When you come to the time for your booking talk in your presentation (or after you've finished showing the products), give everyone a piece of paper and tell them that "We're going to play a little game just for fun! First, number your paper 1 through 4." 

1. Write the name of five of your friends (friends who aren't here tonight). 
2. What one item or grouping did you see that you'd really like to have but aren't purchasing tonight? 
3. Which of these do you prefer . . . soda, punch or coffee/tea? 
4. Which night of the week is your least hectic? 

************************************ 

When everyone is finished writing say, "Now, for those of you who have been sitting here thinking that you might like to have a show of your own, I want you to know that you have just done the hardest part! You have . . . " 

1. Started your list of who to invite to your show. 
2. Started making a list of all those items or groupings that you're going to get FREE or discounted as a hostess. 
3. Started planning what drinks you will serve your friends. 
4. And you've even selected a night to have your show! (Most people instinctively pick their best night first.) 

The reason this works is that you've answered the objections before they've had a chance to raise them. At the least, you've planted a seed so that when you talk to each guest one-on-one, it will be a lot easier to get the booking!


Roll the Die 

At the beginning of the Tasting, give one of the guests 3 die that you have pulled from your Yahtzee game at home or some other game. Ask the guest to roll the die and write down the total for all three die. Tell the guest to roll, and then pass the die to the next person so that is continues around the circle until everyone has had a chance to roll. Offer the chance to re-roll but they have to take the 2nd roll. After everyone has rolled the die, tell them that they can have any item under $50 for the number they rolled if they book a Tasting.
Deck of Cards 

When the guests arrive, hand each of them a card from a deck of playing cards. During your booking talk (right before you leave the room to heat up the soup), you say “If you book a Tasting, you can have any item in the catalog that is under $25, for the amount on your card. The Jack is free, ace is 1, Queen is 11 and King is 12. I’m going to pass my open dates sheet around the room on my clipboard so that you can choose a date that works best for you. Write the face value of your card beside your name on the open dates sheet.”
Special Gifts For You Envelope Game 

Give each guest a sealed envelope at the beginning of the Tasting. You can leave them unsealed but use reusable stickers to “seal” them so you don’t have to keep using new envelopes with each show. Instruct the guests to keep the envelopes sealed. At the end of the Tasting, either before the guests place their orders, you remind everyone about their “Special Gifts for You” envelope. You then tell them that they are only allowed to open the envelope if they book a Tasting! 

If you have one of the “gifts” that is far superior to all the others, you can build it up by saying “And in one of the envelopes, there is _____, but you will only find out if you have it if you book a party!” If you are concerned that the first person to open might have that superior gift, you can get everyone to book first, then everyone that books gets to open their envelopes together.
The first game doesn't really have a name. You pass out boxes to everyone in the crowd. You can use jewelry boxes. You can also fancy them up with pretty ribbons. Put a couple pieces of hard candy in them so when they shake them they will hear something in them. Give everyone a box and tell them not to open them. Then say that you are going to play a game. Tell them what they will get if they hold a home show of their own. Go through all of the benefits and how it works. Then tell them if they want to book a show with you they will get to keep their box. If they do not want to play they will have to put the box back in the basket. Tell them they are guaranteed a prize if they book a show. 

Go around to each person and ask them if they want to book a show. The ones that do not want to book a show, take their boxes back. After you have went through everyone, you can then tell the ones that are holding boxes to open their box. In the box you can put a piece of paper in it that says something like â€œ Congratulations!! You have won a FREE piece of jewelry. You may choose any piece from this list.â€� List three or four items on the sheet that they can choose from. I wouldn't put anything on the list that costs you over ten dollars. Now here's the catch. Tell them that you will have it for them when you arrive to do their home show. Well, it's not really a catch. But this way you won't have people saying yea, I'll book a show, just to get what is in the box. Then later they will call and cancel the show. Not all of them will but some will. You can change this game around to suit your show anyway that you want.
There are two different “Booking Games” that I have worked with over the years and both of them were very successful. The first one is “Pick or Pass.” I loved to use a basket decorated for whichever season we were in. I had a basket for Valentines, Easter, Summer, Halloween, Thanksgiving and Christmas. In each basket I would have twelve decorated boxes, eggs or pumpkins (whatever you can find at the novelty stores).  Inside each of the boxes was a note that simply said, “Receive a Gift” or “Book a Show and Receive a Gift.” I would then have a coordinating decorated basket with inexpensive wrapped gifts that the guests could select from.
 

At the beginning of the game I would simply say, “Tonight we are going to play a little game to help Susie get her bookings. Inside the basket that Susie is holding are twelve boxes. The boxes all contain a note. Some of them say, ‘receive a gift,’ some say, ‘book a show and receive a gift.’ Susie will bring the basket around to you and you may pick a box or you may pass. If you pick, remember you need to do what the note in the box says. If it says ‘receive a gift,’ you will receive a gift and you may also book a show if you would like to.  If it says, ‘book a show and receive a gift’ you are the lucky one! You’ll receive a gift, you’ll receive lots of free and ½ price products and me for another few hours! If you are dead set against having a show, please just pass because we are here to have fun!”
 

The Hostess would then go around to all her guests and ask them to select a box. This usually works best when your Hostess is holding the basket because the guests will not feel YOU are pressuring them.  This game may also be played using two decks of cards. I generally split each deck in half and use the same two suits at one time. Example: use the clubs and diamonds from both decks. Hand out two cards to each guest and then begin calling the cards from the deck you are holding. You explain the game the same way. The only difference is that each guest will have at least two chances to pick a box when her cards are called. I always joke with the first person that says “Pass.” My answer is, “That’s OK, we’re women! We never make up our mind the first time! That’s why I gave you two cards!”
The second “Booking Game” is the “Envelope Game.”
 

For this game you need at least twelve bright envelopes that are decorated with stickers. Each envelope again has a note inside that either says, “receive a gift” or “book a show and receive a gift.” Pass one envelope to each guest at the beginning of the presentation and ask them to please not open the envelope. You will also need three or four different envelopes that are also decorated. These could be large bright envelopes that will fit a Hostess packet inside them. Have three or four “Mystery Gift Bags” with a discontinued item, chocolate, or a cute trinket from the dollar store. Explain the game this way. “Each of you has an envelope you received when you came in. In each envelope there is a note. Some notes say, ‘receive a gift’ and others say, ‘book a show and receive a gift.’ I’m holding Bonus Envelopes. The envelopes that I am holding all say ‘book a show and receive a gift and select a MYSTERY GIFT BAG,’ which I will bring to you the night of your show, as long as you select a date that is on my OPEN DATE SHEET. When I come to you, you may keep your envelope and do what it says, you may pass it back, OR YOU MAY TRADE UP FOR ONE OF MY BONUS ENVELOPES!”
 

Both of these games work very well and are easy to teach to the new people that you sponsor in the business.  If you are not playing a “Booking Game” but you are using a drawing slip or questionnaire for the guests, make sure you review it with them to insure that the questions are answered. Also ask for referrals of “party queens,” those who like to have shows.
Offer a bonus if their referral books a show! This will give you a last time to promote bookings to the group.  As each guest is placing her order make sure that you ask “Yes Questions.” “Did you enjoy yourself tonight?” “Did you see a lot of items you liked?” “Wouldn’t you love to be able to earn some of those items free?” As you are asking each “Yes Question,” it’s important to nod your head up and down. Doing this makes it easier for them to agree with you and consent to booking a party! When they answer “Yes” to the last question your reply is, “Great, I'd love to do a show for you! I have Tuesday the 25th or Thursday the 27th, which night is best for you?” It’s very important at this time to ask them a question to secure a booking.
Deal or Not a Deal?
You will need four envelopes and a basket with your inexpensive door prizes. Wrap all the items in the basket. Inside each envelope,  put a small piece of paper folded several times so they can't see it. On one, write $1.00; one will say $2.00: one will say $3.00 and one will say $5.00. Tell everyone what is inside and that they are gift certificate for tonight! 
Have the first person to your left pick one of the envelopes. But tell her she CAN'T LOOK!!!! 
Now have them pass the envelope around and the hostess says either LEFT or RIGHT and they have to switch direction when she says each word. Stop her after the envelope has gotten around to most everyone. At the end, I tell the person with the envelope "DON'T LOOK" ~ Because I want to "Make A Deal" with you: "Since you didn't pick the envelope, maybe your luck is better than hers (meaning the person it started with) ...so you can trade for another envelope if you want to" (Hold the other envelopes out). Usually everyone is hollering "Trade" or "Don't trade"). 
Next say "DON'T LOOK!" ~ "I'll make another deal with you...(Pull out your gift basket) "I will trade you the envelope for an item in my basket....that envelope could be worth $5 or maybe just $1" (Everyone is again yelling "trade" or "don't trade").  She then makes her choice and say, "DON'T LOOK!!!" ~"I have another deal to make with you....I will give you your envelope back and DOUBLE what's inside or give you TWO prizes from my basket IF you will book a show tonight and help (Hostess) out." 
If she doesn't book she gets either what's in the envelope or her gift but MOST of the time they will book. Play this at the end of your demo because by then they are already thinking about having a party.
Dice game - 
1) Introduce the game something like this:
OK, I have a really fun game for you tonight! You're going to love this! It's a game of chance. The way this works is you choose if you want to take a chance or not! If you choose to play and take a chance, you will roll the dice, and whatever number you roll, you will get the matching envelope, (if you roll # 3, you get envelope #3.) If you roll a number someone else has rolled, you keep rolling until you get a different number. When you get your envelope you CAN'T look at it! Now one of the envelopes says Grand Prize in it, and tonight the Grand Prize is (whatever you choose, but it needs to be good enough to motivate people to play), and some of the envelopes say Win a Prize and some of the envelopes say Book a Show, and if you get that one you get all the goodies our pretend hostess got earlier!
Just remember if you choose to play and take a chance you must do what your envelope says. If it says Grand Prize, you have to take the grand prize. If it says Win A Prize you have to take the prize. And if it says Book a Show you have to book a show!
2) Then turn to the guest holding the dice and say with MUCH enthusiasm, ‘So Julie, ready to play?’ After she plays, you take the dice and hand them to the next person and say, ‘Debbie, do you want to play?’ After each person plays, YOU take the dice and pass them to the next person and ask each person if they want to play. When everyone who wants to play has rolled the dice, you tell them not to open their envelope yet; you have ANOTHER chance for them!
3) Now you say, ‘If you decide right now to go ahead and book a show, you will win the Grand Prize for sure! I will order it for you at your show and it's yours for free! Plus you will get whatever is in your envelope too! Then go around the room and ask each person again ‘Would you like to book a show and get the Grand Prize plus what's in your envelope?’” Then let everyone open up their envelopes and share what each one says. 
SPECIFICS:
11 envelopes numbered 2-12
1 card that says Grand Prize (this goes in envelope # 2)
4 cards that say win a prize (these go in envelopes # 3,4,5,12)
6 cards that say book a show (these go in envelopes # 6,7,8,9,10,11)
This is a great way to bring in new recruits and help book shows.
Purchase a role of numbered tickets, the kind you see carnivals and fairs they need to be 2 tickets in one you keep one and they keep one! (they are at WalMart)
You say:
Okay let's play a game.
You can ask me anything about my job, my products. If you ask a question you get a ticket the more questions you ask the more tickets you get! So they ask you questions and you give them tickets. Place one of the 2 tickets in a container and after you finish the game draw a ticket for the door prize. It's a great way to scope out new recruits without making anybody uncomfortable and you will be amazed at the questions you will get asked
Booking envelope game (as presented at Leadership Retreat 2007)

The object of this game is to get solid dates on your calendar for GNO’s.  You can use whatever you like to present the game.  Right now I am using Hawaiian Luau invitations that I found at a party store.  You can use regular envelopes or whatever is fitting to the season (plastic eggs for example in March/April).  

You can either create slips of paper that say “Host a party, get a free gift!” and “Get a free gift!”.  Since I am using invitations right now I have them labeled with the following:

To:  “My next great host” or “A great customer”

Date: “within the next 30 days” (for the host) or “Right Now” (for customer)

Place:  “Your living room, kitchen, backyard or wherever” (for the host) or “right here!” (for the customer)

RSVP:  I actually use the same phrase for both “Say Yes to hosting and get a free small body butter too!”

I hand these out as they sit down to get ready for the party.  I say to them “I am going to give you each one of these envelopes.  Don’t worry about them for right now.  Just put them under your chair and we will do something with them later.  Don’t even think about them for now”.   This of course puts the thought into their head that they want to know what is in these envelopes and they will think about them for a few minutes.

At the end of the show before I hand out the folders I ask them to get the envelopes back out.  Most of the guests have forgotten about them by now but the instant I mention them, they want to know what it is all about.  This is what I say…..

“Ladies, you are holding in your hands a chance to leave here tonight with a prize.  In order to get that prize you need to take a gamble.  In ½ of the envelopes is a paper that says “get a prize”.  In the other ½ of the envelopes is a paper that says “Host a party get a prize”.  For those of you that were already planning on hosting a GNO, this is a very easy game for you.  For those of you that were thinking you might want to host a GNO, this is your chance to see what fate has decided for you.  I will uphold my end of the bargain and give out prizes to those that earn them.  All I ask is that you only open those envelopes if you will set a date with me tonight if you get the host a party slip.  I know that many of you were thinking about how much fun this was and how much you would love to share it with your friends so now is the time that you need to ask yourself…..Is it a deal or no deal?”

Ask them individually what they want to do.  Once someone opens an envelope, it is very likely that more will.  Be prepared to send them home with something, whether it be a sachet or large pod filled with product.  The ones that get “host a party”, I tell them that I will give them a larger gift the night of their show so that all their friends can envy them.  I usually put together two small $1.00 size bottles in an organza bag and give it to them the night of their party.  I do give them a sachet or something small so they don’t go home empty handed but I do not like to give the bigger prize until I am at their house with their friends there to make sure that they will hold the date.  Plus, it already creates interest in the game when people see her getting that extra prize that night. 

Good luck!!

