         

  
Host Tracking Sheet
Date/time of Party:                   Type:

Name:_______________________

Address:________________________


     _________________________

HM Phone #:______________

WK or CEL:_______________

Email:___________________

Received Packet:___

Hosting gift:___

Coaching Calls:  ______, _____, _____

    (very important to touch base with your host at least three times prior to their PARTY.


This can make or break your PARTY sales. Document the dates you talked to her)

Examples:

Call One: Confirm Date and ask if she has she had a chance to look through the booking packet and make a list of who she wants to invite.  Discuss with her what her PARTY goals will be. Remember to remind her to get outside orders and offer extra gift for over $100)
Call Two:  “Just checking in.  How are your invites going? What kind of response are you having?”   Get directions from them at this time.
Call Three:  Confirm numbers for PARTY and thank her for all her efforts! If it sounds


like she is having a great response don’t miss this opportunity to tell her she would make a 

great Body Shop consultant too!
PARTY results: _____sales____# attended____recruit leads



_____Bookings_____Booking leads       *names
