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	CONTACT
	TO DO
	WHEN
	NOTES
	DATE

	1st
	Sign Application
	Immediately!
	If you have handled objections, no need to wait.  Get it filled out & signed, can do a final decision over the phone.  Do not plan on meeting again.           (((((  Send a post card when you get home telling how excited you are!
	

	2nd

	Schedule a Business Launch
	Immediately!
To be held w/in 7-10 days
	EXTREMELY IMPORTANT STEP!!!!!!  Successful Business Launch is Crucial to a Strong Start!  You want to host coach to $1000 b/l - only opportunity to get the most for FREE – as a Consultant, Will get about $300 to start off business strong: add to kit or turn around & sell for immediate profit.  Goal to book 8 w/in mth in diff social circles.  Book 3 GNO’s 1st wk of business & pay off business kit.
	

	3rd
	Schedule to observe 2-3 parties
	Immediately!

	Need to be comfortable when start holding her own parties, but also want her to be successful.  Will learn the importance of strong opening, presentation & closing skills.  Also learn booking & recruiting 3 times throughout presentation.  Skills at helping guests make a decision to get a party on your calendar or get more info about business.  (if out of area, send videos & f/u closely!!!)
	

	4th
	Give her Welcome Brochure & Training Guide
	Immediately!
	Fill out back ‘coupon’ area of Welcome brochure w/ your info & any dates that apply.  Give them a mini goal to fill out the coupons w/in 3 wks & get a ______ from you.  Fill out the dates for Success Start & goal amount (write dn the recruiting product bonus).  Hand them both Welcome & Training Guide & tell them to start reading through these immediately.  You can go over activities during the week in f/u calls.    (if out of area, mail immediately w/ videos!!!)
	

	5th
	New Consultant Training 
	Immediately!

To be done w/in 1st wk
	Get out her calendar & mark down for this class!  
Also, have her mark down, in her calendar, for the next 3 Team meetings.   (if out of area, call upline & find a Team meeting she can join)  If you do weekly 10min calls, have her pick her time slot.  
	

	6th

	What are your goals?
	   24-48 hrs
	You want to f/u daily during 1st weeks of business (especially if out of town!)  Use this time to find out about her & what wants to accomplish.  This will help you dev a solid bus plan.  What do you want to accomplish w/ NYRO?  What bills do you want covered every mth?  Mthly finacl goal?  How many parties are you willing to do EVERY WK?  
	

	7th

	Begin working on List
	 2nd f/u call
	Help her to add to her list; jog her memory using FRANKS.  Break the list into 4 parts.  #1 Who do you think would love this or needs it?  These are people to talk to about joining you.  A list-those who you know will hold a GNO.  B list–Those who may hold a GNO.  C list–those who you haven’t seen in a while or you just don’t know if they would or not.   Need to get on phone & invite EVERYONE to the Bus Launch & begin booking 1st 6 parties w/in 3 wks.  Explain the importance of inviting people from different social circles to book from & start her business.  
	

	8th

	Set up Calendar for 1st mth
	  3rd f/u call
	Pull out the Welcome Brochure & do a wk of time blocking over the phone.  Let’s pick the best days for you to hold parties EVERY WEEK!  Pick out dates for 1st month.  Have her make a commitment to getting these dates filled.   Time = money Plan on 3 gno’s in 1st wk to pay off your bus kit.  If you have 12 hrs to devote/wk = 3 gno’s /wk = $1000 personal sales volume /wk, $250 profit x 4 = $1000 plus 5% bonus = $1200 / mth profit w/ 12 hrs/wk invest.  
	

	9th

	Go over scripts-get from upline
	  4th f/u call
	For Booking 1st 6 party w/in 3 wks & Creating Interest in joining NYRO.  Give person calling or talking to a sense of importance (calling you 1st), a sense of urgency (only a few days left on my calendar or join at great time); paint the picture for a party or business, offer a choice.  If not now, make a note of when & why for f/u.  Offer to do 3 way calls for them or set a weekly call time to do w/ your team.  
	

	10th
	Business Launch
	w/in 10 days
	Your job is to BOOK EVERYONE!!!!!  You are also there to get her 1st recruits.  This will make for a very strong start & lots of excitement.  Send her a postcard afterwards telling her what a great job & encouraging success!
	


