	 Create a Contact List


Remember: Most people know plenty of people, but they prejudge who to call! It’s important to go through the contact list verbally to discover who they may be prejudging.

How many people does the average person know? If you guessed 100+ you are right! As a new business owner, one of the first things you’ll want to do is make a Contact List of everyone you know – from those you know very well, to others you may not know as well. You’ll be amazed at the number of people you know and can remember from the past. Some will be people with whom you’ve totally lost contact. This is a great way to get in touch again, and your friends will love hearing about what you’re doing. Include a mixture of people on your list. You’ll find some excellent “thought-starters” on the Contact List form. To get your mind moving, get out your address books, organization directories, neighborhood lists and parents’ group directories. To help motivate yourself to complete your list quickly, pretend that you’ll be receiving a bonus of $100 for each name you can list – you’ll be surprised at how fast your list will grow. Many of those names will actually bring you those kinds of profits! You’ll find your Contact List continuing to expand because the people you know will lead you to other friends. There is no time like the present – so begin now. Challenge yourself to get a name on every line. Then put a star beside at least five people on your list who you think would be great in this business and plan with your Team Leader how you can share the business opportunity with each of them. This is an ongoing list, so continue to add new contacts daily.

Write down at least three names for each letter as you go through the list together. This will give you 18 names. On average, one of three contacts will schedule a party, so this should result in 6 parties scheduled!

F – Friends

R – Relatives

A – Associates/Acquaintances

N – Neighbors (past and present)

K – Kids/pets (people you know through yours) 

S – Spouse (coworkers, extra curricular)

Prioritize your FRANKS list using A, B, C. 

A=People who will definitely host a GNO.

B=People who will probably host a GNO.

C=People who will possibly host a GNO.

Put a * next to 5 that you would love to have join your team and/or would like to supplement their income.

Contact List

Other ideas:

Newlyweds / New Moms

People who need to be pampered

People who are on their feet all day

Working Moms

Friends from High School or College

People from Church / Synagogue / Mosque

Clubs & Organizations

People from my Holiday card list
