Top Selling Tips and Ideas 
· Keep samples with you at all times

· Be sure to remind customers about current promotions multiple times

· Keep a catalog with you all the time and tell everyone

· Set up a booth at craft fairs 
· Make 15 minutes of re-order calls each night

· Invite host over to your house before the PARTY to sample products and talk up the $350 in sales for the bonus

· Email preferred customers

· Keep promotion flyers in frames and show them at PARTY and move them to the check out table when checking out one on one to refer to them. 

· Always sample popular make-up at Parties on the back of customers hands

· Sample Body Scrubs and lotions together to link sell.

· Share all company news with family and get orders at family gatherings

· Be a product of the product-use it on yourself so you can tell customers your honest opinion

· Ask customers at PARTY to share their personal favorites with the group

· Games , games and more games to keep it exciting!

· Call customers 3-4 days after they get their products to see how they like them and if they’d like anything else. 

· Up sell-sell collections be stating the benefits of using all of the product together for better results!
· Have parties with more than one theme. Example, ½ room is face and the other ½ is foot. Talk to customers when they walk in about their jobs and skin care concerns and suggest which treatment they would enjoy.

· Ask host to tell guests to bring a friend for a free gift- to increase attendance

· Talk to all previous hosts when a good special is going on to re-host or catalog party

· Offer to do lunch break PARTYs at offices
· Drop off catalogs at offices with some sample pods and put some one in charge with a date for when you’ll be back to collect orders

· Leave last season’s catalogs at Doctor Offices

· Put Flyers on message boards with business cards if they’d like more information- use catchy phrases.

· Send samples to work with your husband

· Be honest about our products, but always with a positive spin if something isn’t your personal favorite. 

· Let guests have “breaks” to chat- let them enjoy their time away from home.

· Wear your favorite NYRO fragrance so you ALWAYS smell yummy!

· Pass product around so that guests hold it and own it! They Think “It’s mine”

· Have product everywhere at home so when guests come over they use it

· Keep product on desk at work

· Always burn home fragrance at PARTYs and have the Car kit, so your car smells good for passengers, then they buy!

· Wear logo t-shirts and carry a logo bag

· Talk to miserable workers about having a PARTY or being a consultant when you’re doing errands

· Give your business card when people ask for your # or address

· Sink Time- One minute manicures at beginning or end of PARTY
· STEP OUTSIDE YOUR BOX

· Have open houses

· Do Fundraisers

· Do  “catalog Search” to highlight products you didn’t get to show “I have a NYRO buck for the first guest who can find the Men’s Products and tell all of us what page to look on”

· Give NYRO product as gifts to get new customers!

· Have guest share their biggest skin care challenge and help them solve it!

· Leave a sample or a sachet with a business card as a tip or with your tip at hotels and restaurants

