From Michele and Lisa’s Road Trip

When you buy a product from NYR organic, it’s like buying a product with a conscience.
I am the Area Developer for NYR Organic and I am looking for Dynamic individuals to help get this company launched in this area.

There is no ‘I’ in team.

You decide what a full calendar is, based on your vision of success.

To keep your business alive and growing you need to schedule 2 or more parties at each party yu do; one to replace the one you just held, and one for growth.

Call all outside/pre orders.
Pass anything you talk about around – host offers, recruiting deal, customer offers.  Some people are tactile, some are visual.

Selling Collections

The smartest customers buy the collection because these products are formulated to be used together. So if my 1/3 dose of Frankincense comes in my cleanser, 1/3 in my toner and 1/3 in your moisturizer – doesn’t it make sense to use all 3 of them together twice a day to see the most dramatic benefits. And you get the toner for free when you get the collection because this generous company discounts the set when you buy all 3 together.

Add on

Think of the frankincense Serum, nicknamed ‘botox in a bottle’ as a powerful multivitamin for your face. It boosts collagen and evens out skin tone.  Use it twice a day before your moisturizer for maximum benefit.

And using the serum with the frankincense collection is like hitting a home run for your face. You can get the anti-aging benefit of the Frankincense Serum by adding it to any of the collections – Rose, Ornage Flower or Palmarosa.

